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Megaport will be making the offer for shares under a prospectus to be made available to investors upon its lodgement with ASIC on or around 20
November 2015. A copy of the prospectus will be made available online at www.megaport.com after it has been lodged with ASIC or
electronically by request to Megaport or Morgans Corporate Limited. You should read and consider the prospectus in its entirety before deciding
whether to acquire shares in Megaport. If you wish to acquire shares in Megaport you will need to complete the application form that will be in or
accompany the prospectus.

To the maximum extent permitted by law, none of Megaport, its officers, advisers or any other person accepts any liability for any loss arising
from reliance on the information in this presentation.

The information contained in this presentation does not take into account investors’ investment objectives, financial situation or particular needs.
Before making an investment decision, investors should consider their own needs and situation and, if necessary, seek professional advice.

This presentation contains forward-looking statements about the financial position, performance and prospects of Megaport Limited (Megaport)
and sets out the plans and objectives of the management of Megaport. Such forward-looking statements involve both known and unknown risks,
uncertainties, assumptions and other important factors which are beyond the control of Megaport and could cause the actual outcomes to be
materially different from the events or results expressed or implied by such statements. None of Megaport, its officers, advisers or any other
person makes any representation, assurance or guarantee as to the accuracy or likelihood of fulfilment of any forward-looking statements or any
outcomes expressed or implied by any forward-looking statements.

Disclaimer
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Market Opportunity
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Image: Cloud data centre versus traditional data centre traffic growth
Source: Cisco Cloud Global Index 2013-2018

Growth in Data Centre Traffic

Megaport’s unique
technology enables fast
acquisition of bandwidth
to support a customer’s
unforeseen or expected
traffic growth.
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IaaS, PaaS, SaaS businesses
are now experiencing
massive growth led by
businesses such as
Amazon Web Services.

Cloud Data Centre traffic is
expected to grow at 32%
CAGR.

Connecting the cloud

The difficulty of
interconnection is
knowing where things
are and how to get to
them with speed and
cost effectiveness.

Services are spread into
many addresses across
each metro with few
places to reach them.

Infrastructure is very
diverse in each market.
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Image: Stylistic representation of third party data centres
Source: CloudScene (www.cloudscene.com)

Megaport believes there is a significant opportunity in helping interconnect these
facilities improve their level of access to the various CSP’s and carrier networks.

An even smaller percentage have a
cloud networking exchange

Less than half of these facilities have a
peering service

There are over 4,000 third-party data
centre providers in more than 100
countries*

Market Opportunity

6

Services are growing to
new regions every year
but not every data centre
can connect their clients
to those services directly.

Many cloud and network
providers are trying to
rapidly expand their
offerings to as many
markets as possible to
service as many partners
and enterprise customers
to grow their market share
and build scale.

Traditionally interconnections were primarily achieved by establishing separate connections
between each point or location. Customers required a separate interconnection for each location
and these would have to be ordered on long-term contracts with long lead times.

The Old Way to Interconnect
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We have created a better way for networks and cloud to interconnect

Introducing...
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Customers connected to the
Megaport Fabric have access
to cloud, carrier, and content
services from any Megaport
connected data centre.

Megaport has over 200 active
customers today and partners
with major cloud service
providers, network operators,
and content providers.

Megaport was founded in 2013 with the aim of becoming a global leader in the fast
growing elastic interconnection services market. Using Software Defined Networking
the Company has developed a platform that provides customers with the ability to
provision interconnection circuits between their network and other networks
connected to the Megaport Fabric. Services can be directly controlled by the customer
via a mobile device such as mobile phone or tablet, their computer or our open API.

What is Megaport?
Megaport is an Amazon
AWS Technology
Partner, Microsoft Azure
ExpressRoute Partner
and Asia’s first Google
Cloud Interconnection
partner.

Megaport now operates
across 6 markets in 4
countries.
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Customers can provision an elastic interconnect between
other participants for as short as a day or for as long as a
year, for as small as 1Mbps to as much as 100Gbps.

Elastic connectivity is a term used to define a connection
which provides customers with the flexibility to vary their
connectivity service requirements based upon their actual
demand.

Introducing elastic connectivity
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Megaport aligns
networking economics to
cloud computing models.

Megaport provides users with flexible contract terms offering daily, monthly or yearly options
compared to the multi-year contracts typical of the old interconnection platforms. Megaport’s
customer proposition is a quicker, cost-effective, and more user-friendly product.

Megaport’s elastic Virtual Cross Connect

TM
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▪

▪

▪

interstate and international connection services connecting

Variable and scaling recurring charges for additional network services such as

as the VXC and cloud networking products

Variable and scaling recurring charges for virtual interconnection services, such

at speeds of 1GbE, 10GbE, 40GbE, and 100GbE

A recurring charge for access to the Fabric in the form of physical Ethernet ports

The Megaport commercial model consists of:

Megaport Commercial Model

Long-term growth of
cloud services

Growth of ecosystem of
users and services
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Partner acquisition for
services and participation

Bandwidth growth

Key drivers for scale of
the business model, and
revenues, consist of:

Speed to market

Partnership
development

Megaport Advantages

Operation costs
are low

Low Capex
model
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Customer Use Case
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Megaport Markets
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Global partnerships have
been formed with Amazon,
Google, and Microsoft to
provide cloud networking
services into their respective
platforms.

These customer profiles vary
from traditional
telecommunications carriers,
modern Cloud Services
Providers, and enterprises.

Megaport operates in several
markets which have been
selected based on carrier and
service provider density, and
unique customer bases.

Each market in this region also generated
sufficient revenue to cover operations
costs within 12 months.

This roll out was achieved in 18 months and
the service has already acquired over 200
active customers.

In 2013-2014, Megaport launched services
into 24 data centres across Sydney,
Brisbane and Melbourne, including
connectivity between all markets.

Australia
The time spent educating the market, and subsequently the
international market, on the value of elastic fabrics and the
Megaport Fabric has made this the most developed and
mature market to date.
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November 2014

May 2015

Current Day 2015

Australia Connection Growth - 1 year
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Megaport will soon enable
connectivity capabilities between
Hong Kong and Singapore to enable
cloud exchange services.

New Zealand provides long-haul
connectivity capability back to
Australia enabling cloud exchange
services in a market previously not
available to Amazon and Microsoft.

In February 2015, Megaport launched
10 new locations in New Zealand,
Hong Kong and Singapore.

A North American headquarters was established in San
Francisco in August 2015.

Recently the Company has employed dedicated sales staff
these markets.

International Expansion in 2015
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*Number of planned new Data Centre locations in each market. Numbers may vary depending on risk factors in section 6

Megaport has identified a number of beach head
locations to establish services in these regions.

Megaport has targeted locations with a mix of
customer density, carrier neutral facilities and
specialised data centre operators where Megaport can
provide a common ground of elastic fabric services.

The United States and Western Europe are home to
some of the most mature and developed
interconnection markets in the world containing
dark fibre networks, data centres, submarine cable
landing stations, content and access networks
utilising this critical infrastructure.

Megaport Expansion
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3

2

1

Hire to grow services and revenue

Drive low-cost deployments with quick cost recovery

Increase reach & leverage first mover advantage

Strategy for Growth

6

5

4

Integrate to Cloud Service Provider portals

Further develop partner integration

Increase marketing power and customer acquisition
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Chief Executive Officer & Executive Director

Denver has been working in the Internet
industry since 1994 with key companies
designing infrastructure and contributing
intellectual property to large-scale, global
networks and services.

Bevan is one of the most successful IT
and telecommunications entrepreneurs
in Australia with an earlier career in
administration in local and state
government.

Denver Maddux

Founder & Executive Chairman

Bevan Slattery

Megaport Board of Directors
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Simon Moore is Managing Director
and a Global Partner of The Carlyle
Group. Prior to joining The Carlyle
Group in 2005, Simon was a
Managing Director and Investment
Committee Member of Investcorp
International, Inc., based in New York.

Director

Drew is the Managing Director for
Docusign Inc. in Asia Pacific. His
career has spanned over 30 years
as a global business leader and
professional board director in the
ICT and telecommunications
arena.

Director

Simon Moore

Drew Kelton

Megaport Board of Directors
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Belle has been in the
Internet industry for seven
years working on delivering
large-scale sales and
operations solutions to
peering, data centre, dark
fibre infrastructure, and
services organisations.

EVP Terraforming APAC

Vincent has a background in
telecommunications and
manufacturing industries
with over 15 years combined
international expertise in
Finance and Operations.

Chief Financial Officer

Belle Lajoie

Vincent English

Megaport Leadership Team

Brynn has worked in the
Internet industry since 2004,
leading global teams,
strategic revenue generation,
business and product
analytics, and building largescale networks.

EVP Terraforming American

Brynn Maddux
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VP of Technology & Founding Engineer

Cameron has been in the
telecommunications industry for
the last five years, focused on
creating scalable, reliable
networks & delivering the
highest quality operational
support and customer service.

Eric has spent the last 17 years in
the Internet networking business.
He has worked at MSOs (Cable
Companies), Data Centers, Internet
Exchange Providers, and Cloud
Service companies.

Cameron Daniel

Chief Marketing Officer

Eric Troyer

Megaport Leadership Team
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$2.9 million

Capex of Other Expansion opportunities

Total uses

$25.0 million

$1.5 million

$1.4 million

Capex for European Roll-out

Payment of costs of the Offer

$4.0 million

$3.5 million

Capex to complete North American Roll-out

CAPEX

Working Capital

IPO funds together with existing cash balance of $29.1 million and operating revenue is
expected to fund the company for at least the next 18 months based on current growth
Operatingand
Costs
(including)
$11.7 million
objectives
strategy.

Use of IPO Funds

Business Funding
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The funds to be raised
under the Offer will provide
additional working capital
to complete the initial
Network expansions in US
and European markets, hire
additional sales
professionals, investigate
expansion opportunities
into new markets and fund
Offer costs.

3.

1.
2.

$25.0 million
70.0 million
$87.5 million
$33.5 million
$29.1 million
$58.4 million

Total cash proceeds received under the Offer

Total number of Shares on issue at completion of the Offer

Market capitalisation at the Offer Price1

Pro-forma Net Cash and bank balances2

Adjusted Pro-forma Net Cash and bank balances2

Enterprise value at the Offer Price3

Market capitalisation at the Offer Price is defined as the Offer Price multiplied by the total number of Shares at Listing.
The Pro-forma Consolidated Balance Sheet reflects a cash and cash equivalents balance of $33.5 million as at the 31 July 2015. In the period from 1 August 2015 up to 31 October 2015 the Megaport group has expended $5.6
million to fund capital expenditure, working capital and net operating expenditure, resulting in an adjusted pro-forma cash balance at 31 October 2015 of $29.1 million.
Enterprise value at the Offer Price is defined as market capitalisation at the Offer Price of $87.5 million, less adjusted Net Cash of $29.1 million.

20.0 million

$1.25 per Share

Total number of Shares offered under the Offer

Offer Price per Share

Key Offer Statistics

Offer Proposal
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30 November 2015
8 December 2015
11 December 2015
14 December 2015
17 December 2015

Broker Firm Offer opens

Broker Firm Offer closes

Allotment of Shares under the Offer

Expected dispatch of holding statements

Expected commencement of trading of Shares on the ASX

These dates are indicative only and may change. The Company, with the agreement of the Joint Lead Managers, reserves the right to amend any and all
of the above dates without notice to you (subject to the Listing Rules and the Corporations Act).

20 November 2015

Prospectus lodgement date

Important Dates

Offer Timelines
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9.975
20.0
70.0

Other existing shareholders

New shareholders

Total

100.0%

28.57%

14.25%

4.32%

5.71%

47.14%

Ownership (%)

Shares held by employees, Directors and other parties related to the Directors will be subject to mandatory escrow for either 24 months from the date of admission or 12 months from the date of issues of the Shares. In addition, Denver
Maddux, Brynn Maddux and Belle Lajoie have also entered into voluntary escrow agreements for the balance of their Shares which are not subject to mandatory escrow for a period of 24 months from the date of listing. As a result, about
48% of the Shares on issue following the completion of the Offer will be subject to some form of escrow. Of that number, Megaport expects that about 81% of the Founder’s total holding will be subject to mandatory escrow.

3.025

4.0

Denver Maddux

Other board & management

33.0

Shares (m)

Bevan Slattery

On Completion of the Offer

Shareholder Structure
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Bevan Slattery
Executive Chairman
Megaport Limited

I look forward to welcoming you as a shareholder.

On behalf of the Board and as the Company’s founder,
it gives me great pleasure to present this opportunity
to invest in Megaport Limited.

Thank You

Vincent English
Chief Financial Officer
vincent.english@megaport.com

Denver Maddux
Chief Executive Officer
denver@megaport.com

